














Revenge of the MiniNet

Batteries? You’re kidding.... are you serious?

Yea, how lame is that? There’s nothing exciting about batteries. But think
about it. Look around your room. Everything from cell phones, to cordless
phones, to laptop computers, palm devices, portable games, video and digital
cameras, all need batteries. Expensive batteries.

Then there’s things like watches and clocks, rice cookers, slow cookers,
desktop computers, wireless microphones, remote controls... a lot of these
things use hard to find button style lithium batters. Again, not cheap.

Batteries are all around us and get used up. Then in the case of mobile
phones, there’s the need for the spare battery and the stand alone charger.
Because while you're charging one battery, you're using the other battery in
the device.

So, probably the biggest sale after the initial purchase, is after people come
home with their digital camera, and the built-in battery, they go, “Oh, jeez, I
need another battery, so I can continue using my camera while the other one
is charging.”

Very often, these same products that need batteries have many accessories
available like protective cases, bags, tripods, lenses, memory sticks, tapes,
software.... the consumable list for these products are endless. That's why the
electronics market is so huge.

So, you can compete against the big companies, because you can
become an affiliate for a lot of price sensitive products? And actually
make a sale, even if it’'s a commodity like batteries?

Oh, yea, you can compete with anybody, because you can make web sites that
are focused on just one particular item. The web site can be laser like in focus,
selling accessories and batteries for one particular make and model humber of
product. Sites like this often score super high in search engine rankings, due
to their narrow focus.

Then take five of these - what I call - minisites, each super focused on a
different make and model number and link them together. Within weeks,
depending on how well you optimized your pages, you should be coming up in
the search results for all of your search terms.

I’'m sure there’s a couple of people thinking, "Once this information
gets out, everyone’s going to be doing it.” Is that a possibility? Or
does it not matter, because you can always sell another product and
find a niche market?
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Exactly. There’s just so many different things out there to sell. If you do your
keyword research correctly, you’ll find hundreds of untapped niches in any
given product category.

And a lot of people won’t do anything, anyway, right?

Well, exactly. It takes a certain amount of discipline and entrepreneurial spirit.
It takes drive, determination and the desire to make it work.

And it needs to be something that you’'re passionate about, as well. No
passion, leads to distraction. No focus leads to no sales. If you're passionate
about something, you’ll enjoy the process, not just the destination.

It could be something you know a lot about, like a hobby. What was your
greatest accomplishment? Was it quitting smoking, making a dress, building a
house, decorating a wedding cake?

Have you ever solved a problem? You could sell the solution. With millions of
internet users world wide, chances are, tens of thousands of people have had
the same problem. They would rather buy the solution than figure it out on
their own.

Okay. So, if I'm passionate about drums, for example, I might want
to focus in that area, and look for consumables in that area? Like
drumsticks and drumheads. Is that how I should think as an affiliate?

Yes, but be more specific in your website optimization and search phrases. Try
something like Zildjian 18” cymbal, or Ludwig kick drum pedal, or Pearl tom
skins. Be very specific and targeted on the web pages themselves.

And then the actual product number. It’s like PX3R, or whatever. You
want to make sure to get that in.

Exactly, for the video camera, tune the web page for Sony TRV-900, or the
microphone, Apex 450 tube microphone, or for the mixing board Tascam US-
428.The musicians know what these things are, and do very specific searches.

Some of these items might cost $1,000 and you can make up to a ten percent

commission. Not bad eh? Make $100 just by simply bringing together, the
person doing the search, and the merchant wanting the sale.
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So, you want to mention the specific product name, and a detailed
description of the product, right on the web page? And then also in the
html code?

Yes, exactly, put the make and model humber in the title tag, in the actual
URL if possible, in headline text on the page, in links leading to the page, and
mention it sprinkled liberally throughout the content of the page. You’ll find out
that once you do get that traffic, you’ll end up converting a lot of it.

That’s brilliant! Focus on makes and model numbers of consumable
items. I think a lot of people right now are using music affiliate
programs, but they try to compete for drums, or try to optimize for
drums, and not be more specific. No wonder why they’re not getting a
lot of people to visit their affiliate web sites.

That actually brings me to the next question. I'm an affiliate and set
up a web site. How many different and efficient ways can I drive traffic
to my website?

There are endless possibilities when it comes to getting traffic. Basically it
means putting your website on everything you can. Business cards, magnetic
car signs, vanity license plates, paint it on the side of your building, print it on
t-shirts, trade show booths, stickers, plastic bags, you name it. Just plaster it
everywhere you can.

Put it on every email you send. Submit it to the major search engines. And
don’t forget to submit your site to the local and national directories, online
yellow pages, and any other directory or guide that will accept it. Every
incoming link - except link farms - will help.

There's also paid advertising in classifieds, periodicals, magazines, ezines,
newsletters. There’s paid search engine inclusion, pay per click search engines,
pay to advertise ON the search engines, a pretty endless list actually.

So, how do you weed out the wheat from the chaff there? What are
the best ways to drive traffic? Let’s say, free and low cost versus high
cost. Or organic free search listings versus pay per click?

For me, the best way to drive traffic has always been with free search engines.
Can’t beat the price. The only thing it takes is an investment in yourself. To
buy a couple of ebooks on optimization. Learn what they teach and apply what
you've learned to your sites.
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For raw beginners there’s the Totally Non-Technical Guide:
TNT Guide ==> http://www.cdzn.com/tnt
Or if you're like me and prefer listening to audio there’s Stomping:

Stomping the Search Engines ==> http://www.cdzn.com/stp

Some people though, don’t like playing the free search engine game. They find
it too time consuming and volatile, as optimization rules change all the time.
They prefer to get traffic by other means. They’d rather pay for advertising
and be done with it.

On the low cost end, I know one girl that sells through classified ads and ezine
ads only. She drives the traffic to a single web page, which only contains a
couple of paragraphs. All she has to do is convince the reader to click on her
affiliate links. She rely’s on the advertiser’s site to finish the job and close the
sale for her.

So, it's a very simple matter. She puts an emotional ad in an ezine. Readers
click on it. They go and read the two paragraphs on her website. They click on
the link at the bottom and end up shopping at the destination site.

And that’s it, huh? She’s making money doing that?

Oh, yea, she’s doing good. She’s making about 400 percent on her advertising
dollar. She’s spending one buck to make four bucks. And she’s making a living
with it. That’s what she does as full time job.

Paid advertising is really the only main alternative for people not willing to
learn search engine optimization techniques. These are mostly PPC or pay per
click search engines. These essentially allow you to place a classified ad and
bid on how much you want to spend per visitor. Very often, its possible to find
a keyword that’s popular and gets searched, but few people are bidding on it.

When it comes to advertising, fortunately there’s John Reese’s Traffic Secrets.
John spent years making mistakes in pay per click advertising, so we don’t
have to. His home study course is the best work ever written on the subject of
paying for internet advertising.

Traffic Secrets ==> http://www.cdzn.com/wow

Another very good way to make sales is with a newsletter. Find affiliate

links on the same topic as your newsletter and weave them in context
throughout the content. Its very effective marketing, especially in the form of
endorsements. Its also very low cost, because email is free.
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So, for example, say I had a newsletter about drums, maybe Vintage
drums. I would weave links throughout the copy for various products
related to drums and music. Is that correct?

That's correct. For example, you could have how-to’s. You could have an article
about a new type of stick, that’s got a metal core, as opposed to a wooden
one. You could talk about the sound of natural animal skin heads as opposed
to mylar ones.

You could tell them how to preserve that antique finish, without changing
the value of the drum. You could do monthly interviews with some famous
drummers, or help give exposure to new bands.

There could be a product review on something like road cases for the drums.
And, in the review, have an affiliate link that leads out, where they can make
the purchase.

It's simply because you're saying, “"These are the best road cases that I've
ever seen.” You're building credibility for the product as a third party. By doing
that, you're endorsing the product. People are a lot more likely to click through
and buy, with this style of persuasion.

It’s brilliant where you come up with these very specific techniques.
I can tell you must have a few successful - music related - affiliate
sites out there ;-). Which actually brings us to.... What are the key
ingredients for a successful offer, to get a prospect to click through,
and then buy?

It depends on what'’s being sold. Sometimes an info product will take a sales
letter several pages long. Sometimes all it takes is a couple of paragraphs and
a link. It all depends on how much work the advertiser does on their site. If
they do a good job of selling, the less preselling that you - the publisher -
needs to do.

If they do a lousy of job of selling, you might need to write a two-page sales
letter, convincing someone that they need the product.

Essentially, you'll have to go and look at the advertiser’s site, and see how
much work they’ve doing for you. But there are some rules of thumb...

- Appeal directly to the emotion of the reader, talk about them, not about you

- Tell them how your offer will save them time or make them money
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- Appeal to their vanity, like losing weight, or being more popular

- It's very important to offer a solution to a perceived problem

- Talk about how they’ll benefit by using the product or service

- Don’t talk about the features, talk about the benefits

- Keep the website clean looking and fast loading with limited fonts and colors

- Show photos of real people experiencing real emotions

Ah, key. So, if you can find a web site that accomplishes all those
ingredients, you’ve got it made. But if you don‘t get all that, you
should actually.... create it yourself?

Yes, do it yourself. It's important to test, track the results, re-test and find out
what works the best.

I've had really good success with one or two paragraphs when the destination
does a good job of selling. On the other hand, if the destination site is weak,
or it's little more than an order form, you might need write a sales letter and
pre-sell like crazy, in order to get good results.

How does one, a beginner, or an established business handle the sale
with the prospective customer?

Well, that’s the beauty of affiliate marketing, you don’t handle the sale. That’s
the whole point. You never touch any physical inventory. You never ever ship
products or talk to the customer (that is, unless you get their email address
while they visit your page).

As an affiliate, all you did was capture someone’s attention in a classified ad,
an ezine or a search engine, direct them temporarily to your page, convince
them to click a link, and they’re gone, off and shopping at the destination site.

If you do your job right as an anonymous affiliate, you should get - and lose
- your visitor in as little as 30 seconds.

Everything is tracked through the link on your web page. That little bit of code
you received when you joined the affiliate program. Usually the advertiser
provides real time stats so you can log into their site and see how many clicks
and sales that you’ve sent their way. You can also see how much money you're
owed and what your paycheck is likely to be.
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But you don’t handle physical inventory. You don’t ship product. You just
create web pages that capture visitors for a short period of time.

So, really, your only job as an affiliate, is to get people to go to your
web pages?

And to appeal to the reader’s emotions in such a way, that you persuade them
to click on your links. That’s the most important part. Getting the traffic is
often far easier, than getting people to perform your desired course of action,
like clicking a link or filling out a form.

The other part is capturing their email address with a simple two line form,
that takes less than ten seconds to fill out. It's critical you want to be a
newsletter publisher or make follow-up offers.

You can offer a special report in PDF format, or a text file of perceived value, in
exchange for their email address. That way, you can keep a relationship with
the prospective customer, by firing off an immediate autoresponder and follow-
up emails down the road.

How important are autoresponders for affiliates?

I think they are very important. If you prefer to remain an anonymous
affiliate, and don’t get the email address, you only get a one shot commission
on the sale. If you get the email address, you open up a whole new world of
possibilities, and potential future sales.

Autoresponders can be very effective, especially in developing an email
relationship with people. Not only can you thank someone for signing up for
your mailing list, you can also send them a series of tips, secrets or how to
lessons, with affiliate links woven into the content.

The online service I use - AWeber Systems - is not only an autoresponder,
its also an email collection system, database, mail manager, bulk mailer with
automatic remove links. Its also an ad tracker and spam checker.

AWeber Opt-in Bulk Mailer & Autoresponder ==> http://www.cdzn.com/aws

It allows you to test and track, which advertising campaigns are bringing the
most traffic. It also prevents your emails from getting blocked, by checking
your outgoing mail, for things that might trigger the spam filters.

So, yes, overall, I think autoresponders are an important component of a good
marketing mix. An essential tool in any marketer’s toolbox.
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If you had to start all over, how would you use affiliate programs
today to make a six-figure income?

I'd start with Nichetracker to do keyword research and find niches. Probably
focus electronic accessories, or consumables like batteries, prescription drugs,
herbal remedies, supplements or anything related to health, diet and fitness.

I'd learn all I could about improving my search engine rankings. I'd read
things like Planet Ocean’s Winning the Search Engine Wars, the TNT Guide and
Stomping the Search Engines.

I'd start building optimized web sites using Dr. Andy Williams SEQO Website
Builder. I'd keep building sites until I had a cluster of between 5 and 10
minisites on related topics and link them together.

Then I'd submit a home page, of one of the minisites, to all the directories and
wait for the crawling search engines to find the mininet network of sites on
their own.

And what do you mean exactly by “cluster?”

I was mentioning the minisites, each minisite being between five and ten
pages in content. Set up several of these minisites and link them together, and
you have a cluster of minisites, or what I like to call, a mininet.

Does each minisite - in the mininet - have to have it’s own separate
domain name?

Yes, I find that I get the best search engine results, when each minisite has its
own domain name. They don’t need their own IP address, that can be shared
with other sites, to take advantage of very low cost hosting services.

After about six months, the mininet should be making good money from the
various affiliate programs. I'd then phone the owner of the affiliate program
and ask for a raise.

If I'm their top affiliate and they’re paying me 15% commission, I'd ask for
20%. Most of them will agree, not wanting to lose their best sales person.

I'd also throw into the mix, a little paid advertising in the form of pay per
clicks, targeted buys in large circulation ezines and maybe some classifieds
on large portals like AOL. I'd also start a newsletter and maybe write some
reports or ebooks on the same topic as the web site.

63


http://www.cdzn.com/ntr
http://www.cdzn.com/pob
http://www.cdzn.com/tnt
http://www.cdzn.com/stp
http://www.cdzn.com/wsb
http://www.cdzn.com/wsb

Revenge of the MiniNet

Are there trends in affiliate marketing that can help get an edge in
generating traffic, and making more money than the competition?

Yes! Get their email addresses now! It will become your most important
business asset in the future. Start a dialog with visitors now, so they become
accustomed to receiving email from you. Send what’s new info, tips, tricks,
industry stories, anything of interest.

But it doesn’t have to have a LOT of content, if you don’t want to write a
newsletter. Just make sure its valuable content and you start emailing those
customers now. The search engines could all go to a paid advertising model
tomorrow (though it’s not likely). But if you have your email list, you could still
make a good living with that.

Just remember, when it comes to permission based email marketing, it’s
a friendship. If you want to sustain that email relationship, remember to
tell... not sell. Every subscriber is your friend and should be treated as
such. Personalize each email you send. Remind them you have an existing
relationship. And respect all remove requests.

Another trend is toward paid advertising. Unlike other media - which is almost
impossible to track - paid internet ads let you know exactly how many clicks
and dollars it took to get the sale. You can test and track every aspect of your
marketing. You can keep improving the ads until you have a successful sales
process in place and then move on to the next project.

The best work on PPC advertising is Long Tail Cash by Dave Tropeano. I call

it the ultimate home-study course. It took years to make and all his methods
are scientifically proven to work. He teaches you everything you need to know
about testing an ad, tracking results and generate more buying traffic.

Here’s another trend (a real bombshell actually).... find out where the retail
sector is.... and don’t go there.

Don’t go where the retail market is? What do you mean by that?

Well, when it comes to some things, it’s tough to compete with the local mall if
someone can just go down there, and buy the same stuff you're trying to sell
as an affiliate. Either go for the stuff that’s too new, or too old, or too strange,
or too exotic, or too personal for the retail stores to stock.

Too new, might mean a national ad campaign for a new cell phone. It's an
insert, or flyer, inside the local newspaper. It's being advertised like crazy in
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print. They don’t have it in the retail stores yet, but there are some places on
the internet where you can buy it.

So, not only will people be clamoring to buy the advertised stuff, but they’ll
also be looking to get accessories and batteries. That's where the real money
is to be made.

So, watch the junk mail, flyers and catalogs that land on your doorstep. Watch
for new items. When you spot one, quickly set up a web page for it. Advertise
it in a pay per click search engine, so that you can get there fast and first.

You'll be the only one, with an affiliate web page for this new make and model
number that’s being advertised, but the retail market - being what it is - is too
big and slow to react, and has not caught up with it yet.

Wow, that’s very valuable information.

Yes, and a good example of the opposite is.... a laptop computer that’s three
years old. Retail doesn’t stock the battery anymore.

What makes more sense to the consumer? Go down there and show them your
computer, let the retail store order it (probably over the internet), add markup
or profit margin, and make you drive down there a second time to buy it?

Or does it make more sense to order it yourself over the internet, with no
retail markup and have it delivered to your door within 24 hours? Hmmm

Oh, that is exciting. That is huge. Wow!

Yes, find out where the retail sector is, and don’t go there. Either go ahead of
it, or behind it. Find that window, and that’s generally where the biggest profit
margins lie for the affiliate.

Can you give examples of successful affiliates you’ve worked with?
How they did it, How long it took them to be successful? The niches
they chose, and how much money they made? Some success stories?

Giving specific examples of my customers is a little tricky because of the
confidential nature of my clients. Essentially, all I told them, is what I'm telling
you here.

I also told them HOW to set up the minisites, and HOW cross link them into
a mininet, for maximum search engine rankings. Unfortunately, these linking
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concepts are advanced and often took several audio coaching sessions before
they were fully understood.

But fortunately, in "Revenge of the Mininet” I show visual examples of the
linking diagrams. Now it should be much easier for people to understand with
pictures, rather than with just words.

Now when people phone me for help, we can discuss a specific diagram on a
specific page, and how they can apply it to the product and services they are
selling as an affiliate.

Can you tell us a little more about your consulting services?

Sure, I used to offer formal consulting for $400 an hour, with written reports
and specific solutions to corporate problems, but I gave it up.

I got tired of spending three months with a client, only to have them file
my report in desk drawer somewhere, saying, “Yes, we know we have these
problems, but just wanted to confirm them. We’re not prepared to act on
them.” It was a very empty feeling.

So now, instead of consulting. I offer coaching over the phone to individuals,
for $300 an hour. It's very informal with no written reports, pre or post work.
It's just straight talk over the phone, much like what we're doing now.

The only difference is that the coaching client will have specific concerns, for a
specific area, and I'd address very specific issues, as opposed to generic ones
as in this interview.

What are you working on now?

What am I working on now??? That’s top secret ;-) No just kidding. I continue
to research and write my Internet Marketing Secrets newsletter. You can

subscribe free by visiting the web site and filling out the two line form.

Internet Marketing Secrets ==> http://www.cdzn.com/yes

When you subscribe, you get my first ebook Nothing but Net as a free bonus.
I'm also experimenting with several linking strategies. I can’t say much about
them, other than they are top secret at the moment. But I'll be sure to publish
all my findings in future versions of Revenge of the Mininet.

Revenge of the Mininet ==> http://www.cdzn.com/rev
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That sounds great. How can someone get a hold of you?

If I'm not jumping around at the gym, or running errands, I'm usually at
home, sitting in front of the computer, working. So that’s most of the time,
including weekends.

People can send their email to dmcorp@mac.com. For coaching sessions they
can phone (604) 322-5400, to book a time slot.

Well, I really appreciate your time. I've gotten a lot out of it. And
I personally want to thank you, because I’'ve definitely increased
my personal income as a result of your information. I would highly
recommend that everyone gets everything they can from you.

Thank you. You are very welcome. I'd just like to tell everyone listening or
reading, to persevere and not give up. Quitting is easy. Working for a living is
work, so is earning a living from affiliate revenue.

If earning a living from affiliate revenue was easy, everyone would be doing it.
And you know what, it is easier than you think. It's just not fully understood.
Try to explain affiliate marketing or affiliate revenue to somebody, and their
eyes glaze over. It's almost impossible to explain it.

But thanks to ebooks like Clickin it Rich, Affiliate Marketer’s Handbook,
Revenge of the Mininet and interviews like this one, more and more people are
doing it for a living every day.

It's really an investment in yourself. Every ebook you read makes you better
and just a little smarter than you were before. As you test and track your
results, you'll get better and better at crafting a sales message, encouraging
clicks, search engine rankings, writing classified ads... you’ll become better at
everything as you learn and go along.

But that’s the key. Find something you’re passionate about, something that
you love doing. Show up, be enthusiastic, put some energy into what you're
doing. Do what you love and never do it for the money. Then suddenly the
money will come. Success will follow.

I wish you all the peace, joy and happiness you can find. Good luck my friend!
Remember to phone me for coaching if you need help with any of this! And
don’t forget your pick up your bonus materials in the download area!

http://www.revengeofthemininet.com/rev/
username: revenge
password: 10X88
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